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Happy Friday!
You are running a marathon! Seeking a new opportunity is a
race to the future. No end in sight and peaks and valleys - usually
more valleys!
What sets you apart? Identify your competition and help
potential clients recognize why you - (or your organization) is the
option of choice.
Seller’s market prevails. Not just in the housing market. Job
seekers currently have the upper hand as employers are expanding
and recruiters are dealing with more opportunities.
One fun thin!

It may be a long way to the finish line!

Don’t give up!

Job seekers could be in for the long run. Opportunities are indeed
becoming more prevalent. Finding the right position is always tough,
amplified by the challenges of COVID and current hiring practices. Just
like the marathon, the secret to success is to keep your eye on the end and
do whatever it takes to get there.
I am reminded of a story told to me by a participant in Washington’s
Marine Marathon. Around the 16th mile a retired marine was positioned
in the hot sun as runners passed him by - some of whom were really
struggling. The marine cheered them on, saying “You can do it!” That
was the perfect tonic for the final push!
Our thought bubble: Job Seekers take note: when you’re in the valley
and beginning to wonder if the right position will ever appear, think of
the Marine at the 16th mile. “You can do it!”

How do you compete?

Go for it!

Know your competition! Whether you are a job seeker or a
salesperson, defining your competition goes a long way to obtaining the
job or winning the sale. We do that at least annually to ensure that our
services meet or exceed the needs of our clients. With that knowledge, we
continually review and often refine the “RDC Difference” and build our
sales pitch accordingly.
The bottom line: Job seekers should take the same approach. Know
your competition and self your differences. What do you bring to a
position that your competition doesn't?

GREAT time to be looking and selling!

Sell yourself!

We’re not talking houses…Job seekers take note: you’re in the
driver’s seat. Employers are beginning to feel the pinch as they deal with
more openings than applicants. While markets remain very competitive,
this is the perfect time to do your research, find opportunities, and go
after them.
The bottom line: Sell yourself.

One fun thing!

Gotta have ice cream!

Ice Cream…just can’t let it go! I’m told the story of my first (and
only, thankfully) stint in the hospital when donating my tonsils. “I
scream” heard the nurse, to which she responded “You go right ahead
and scream!. But it was really “Ice Cream” that was being demanded…
and finally delivered!

Enjoy your weekend, stay safe, and check out the RDC Blog!

Feedback
Anonymously tell us what you thought of this newsletter. Your responses
will help us create better content for you!

Was this edition useful?

Click here to unsubscribe.

Like this style and format? Request access to Axios HQ — the tool and
templates you need for more engaging team updates.

